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Closed Sales 1,774 1,783 -0.5%
Paid in Cash 371 498 -25.5%
Median Sale Price $223,995 $205,000 9.3%
Average Sale Price $283,585 $249,706 13.6%

Dollar Volume $503.1 Million ~ $445.2 Million 13.0%

Median Percent of Original

97.6% 96.3% 1.3%
} List Price Received ’ ’ ’

Median Time to Contract 29 Days 35 Days -17.1%

Median Time to Sale 77 Days 80 Days -3.8%
New Pending Sales 1,453 1,565 -7.2%
New Listings 2,053 1,840 11.6%

2

Pending Inventory 2,294 2,425 -5.4%
Inventory (Active Listings) 5,232 5,400 -3.1%
Months Supply of Inventory 3.4 3.7 -8.1%

Closed Sales e ot | RS
July 2016 1,774 -0.5%
The number of sales transactions which closed during June 2016 1,893 1.3%
the month May 2016 1,815 14.4%
April 2016 1,718 4.8%
Economists' note: Closed Sales are one of the simplest—yet most March 2016 1,623 3.0%
important—indicators for the residential real estate market. When February 2016 1,296 5.3%
comparing Closed Sales across markets of different sizes, we January 2016 1,015 5.0%
recommend comparing the percent changes in sales rather than the December 2015 1,522 0.4%
number of sales. Closed Sales (and many other market metrics) are November 2015 1,214 -1.6%
affected by seasonal cycles, so actual trends are more accurately October 2015 1,516 7.8%
represented by year-over-year changes (i.e. comparing a month's sales September 2015 1,499 8.9%
to the amount of sales in the same month in the previous year), rather August 2015 1,646 13.6%
than changes from one month to the next. July 2015 1,783 22.9%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.



Monthly Market Detail - July 2016
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Cash Sales _-

July 2016 371 -25.5%
The number of Closed Sales during the month in which June 2016 356 -27.8%
buyers exclusively paid in cash May 2016 375 -14.6%
April 2016 406 -13.2%
March 2016 409 -12.0%
., b Sal ful indi fth February 2016 348 -20.4%
Ecl:).nltln?nsts note: Cas Sa es .can .be z;luse u lindlc‘;avtl?rf It e extent to Jariuary 2006 296 18.7%
whic mv.estors are participating in the market. y? nvestors are December 2015 e oI
far more likely to have the funds to purchase a home available up front,
. . November 2015 329 -19.2%
whereas the typical homebuyer requires a mortgage or some other
' . . . October 2015 391 -15.9%
form of financing. There are, of course, many possible exceptions, so SR 308 11.0%
this statistic should be interpreted with care. Eptember —
August 2015 491 8.4%
July 2015 498 20.3%
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Cash Sales as a Percentage of Closed Sales _--

July 2016 20.9% -25.1%
The percentage of Closed Sales during the month June 2016 18.8% -28.8%
which were Cash Sales Ll A dvzes e
April 2016 23.6% -17.5%
March 2016 25.2% -14.6%
February 2016 26.9% -24.2%
E ., . Thi stic is simpl h f viewi January 2016 29.2% -22.3%
conomists’ note: _1.5 statistic is simply another way of viewing December 2015 27.1% -10.0%
Cash Sales. The remaining percentages of Closed Sales (i.e. those not
. . . ! . November 2015 27.1% -17.9%
paid fully in cash) each month involved some sort of financing, such as
. . October 2015 25.8% -22.1%
mortgages, owner/seller financing, assumed loans, etc.
September 2015 26.6% -18.2%
August 2015 29.8% -4.8%
July 2015 27.9% -2.1%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.



Monthly Market Detail - July 2016

Hillsborough County

Median Sale Price _--
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July 2016 $223,995 9.3%
The median sale price reported for the month (i.e. 50% June 2016 $229,000 11.2%
of sales were above and 50% of sales were below) May 2016 5224,500 10.0%
April 2016 $207,545 6.4%
o, _ o March 2016 $206,000 10.2%
Ecotlo.ml:ts n.ote: .M.edlan Sale Prl;i is our preflerreq summary February 2016 $200,000 13.0%
;tzitls:c. or_ price actlv.lt_y beca}tll.se},1 unll e A.verafge Sale lll’rlce, Il\)/ledlanf Jariuary 2006 $194,000 21.3%
ale Price is not sensitive to igh sale prices for small numbers o December 2015 $211.495 o
homes that may not be characteristic of the market area. Keep in mind
. . . November 2015 $210,000 20.0%
that median price trends over time are not always solely caused by
. . . October 2015 $190,000 6.0%
changes in the general value of local real estate. Median sale price only Seotember 2015 — 12.3%
reflects the values of the homes that sold each month, and the mix of ep engrl 200’000 0'2°°
the types of homes that sell can change over time. st 2 L0
July 2015 $205,000 10.8%
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Average Sale Price et e (R

July 2016 $283,585 13.6%
The average sale price reported for the month (i.e. June 2016 $285,597 10.2%
total sales in dollars divided by the number of sales) May 2016 G S
April 2016 $258,980 7.0%
March 2016 $255,327 9.7%
., . ) February 2016 $241,712 11.9%
gclon;mlsts note: Usually, er PrtfeferhMedlan .Sale PPll'lce over ﬁverage JARUaT 2016 $237 655 15.3%
ale Price as a summary statistic for ome prices. However, Average December 2015 $252,826 =
Sale Price does have its uses—particularly when it is analyzed
. . . . . November 2015 $247,286 10.8%
alongside the Median Sale Price. For one, the relative difference
s . S . October 2015 $234,773 4.7%
between the two statistics can provide some insight into the market for
hi . September 2015 $245,701 11.3%
igher-end homes in an area.
August 2015 $244,079 3.9%
July 2015 $249,706 5.2%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Monthly Market Detail - July 2016
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July 2016 $503.1 Million 13.0%

The sum of the sale prices for all sales which closed June 2016 $540.6 Million 11.6%

during the month Ma)f 2016 $487.4 Mfllion 24.0%

April 2016 $444.9 Million 12.2%

March 2016 $414.4 Million 13.0%

Economists' note: Dollar Volume is simply the sum of all sale prices February 2016 $313.3 Million 17.8%

in a given time period, and can quickly be calculated by multiplying January 2016 $241.2 Million 21.0%

Closed Sales by Av'erage Sal.e Price. Itisa strc.)ng 1nd1ce.1tor of.the health December 2015 $384.8 Million ABE,

of the real estate 1.ndustr¥ in a market, and is of particular 1nterest. to November 2015 $300.2 Million o

real estate professionals, investors, analysts, and government agencies. October 2015 &3EE 8 Miilion 12.9%

Potential home sellers and home buyers, on the other hand, will likely SeErher 005 eI 5199

be better served by paying attention to trends in the two components eptember ' ' !on =2

of Dollar Volume (i.e. sales and prices) individually. s L HATG s

July 2015 $445.2 Million 29.2%

I 2012 I 2013 I 2014 I 2015 I 2016

$600 M
$500 M
$400 M
$300 M
$200 M
$100 M
S0

List Price

JFMAMJ JASONDIJFMAMIJ JASONDJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMIJ J

July 2016 97.6% 1.3%
The median of the sale price (as a percentage of the original list June 2016 97.4% 1.1%
price) across all properties selling during the month May 2016 97.7% 1.3%
April 2016 96.8% 0.4%
March 2016 97.0% 1.5%
Economists’ note: The Median Percent of Original List Price Received February 2016 96.4% 1.5%
is useful as an indicator of market recovery, since it typically rises as January 2016 96.0% 1.4%
buyers realize that the market may be moving away from them and December 2015 96.1% 1.6%
they need to match the selling price (or better it) in order to get a November 2015 96.9% 2.4%
contract on the house. This is usually the last measure to indicate a October 2015 96.5% 1.5%
market has shifted from down to up, so it is what we would call a September 2015 96.1% 1.4%
lagging indicator. August 2015 96.0% 0.7%
July 2015 96.3% 0.5%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Sale

Ingle Family Homes
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GREATER TAMPA
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July 2016 29 Days -17.1%
The median number of days between the listing date June 2016 28 Days -24.3%
and contract date for all Closed Sales during the month  |ERGEE 26 Days -33.3%
April 2016 30 Days -26.8%
L, ) ) ] ) March 2016 39 Days -26.4%
E;o;zoml}sltsf nhotf}z1 : Like "fll.me to Sale, Tlinelto Co;traci isa }r?eﬁm;re of February 2016 Er— 0.8%
the .engt of the home se ling process calcu 2.lted or sales which closed January 2016 45 Days 28.6%
during the month. The difference is that Time to Contract measures
e e December 2015 42 Days -19.2%
the number of days between the initial listing of a property and the
.. . . November 2015 38 Days -32.1%
signing of the contract which eventually led to the closing of the sale. October 2015 R TV
When the gap between Median Time to Contract and Median Time to clober i —
s . . . . September 2015 41 Days -12.8%
Sale grows, it is usually a sign of longer closing times and/or declining -
numbers of cash sales. s 42 Days 6.7%
July 2015 35 Days -14.6%
I 2012 I 2013 I 2014 I 2015 I 2016
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July 2016 77 Days -3.8%
The median number of days between the listing date June 2016 78 Days -10.3%
and closing date for all Closed Sales during the month May 2016 B RLEE
April 2016 77 Days -10.5%
Economists' note: Time to Sale is a measure of the length of the home March 2016 84 Days -16.8%
selling process, calculated as the number of days between the initial February 2016 98 Days -3.9%
listing of a property and the closing of the sale. Median Time to Sale is January 2016 89 Days -19.1%
the amount of time the "middle" property selling this month was on December 2015 87 Days -11.2%
the market. That is, 50% of homes selling this month took less time to November 2015 85 Days -15.8%
sell, and 50% of homes took more time to sell. Median Time to Sale October 2015 85 Days -12.4%
gives a more accurate picture than Average Time to Sale, which can be September 2015 85 Days -6.6%
skewed upward by small numbers of properties taking an abnormally August 2015 87 Days -2.2%
long time to sell. July 2015 80 Days -12.1%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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New Pending Sales e s (R

July 2016 1,453 -7.2%
The number of listed properties that went under June 2016 1,393 -7.8%
contract during the month May 2016 1,488 4.2%
April 2016 1,571 -4.3%
L, ) o March 2016 1,637 -3.6%
Eclonomlslts note: Bec.ause of tl.le typical l.ength ti)f time it takes for a February 2016 1,476 3.4%
.sade. to c ofse, ecor.loln;lsts C(::IIISleI' SPclendlrllg . Sz.l es to be a bdeceflt January 2016 1,259 171%
ing icator of potential future osed Sales. t is important to bear in December 2015 1121 T

mind, however, that not all Pending Sales will be closed successfully.
. . o November 2015 1,100 -8.5%

So, the effectiveness of Pending Sales as a future indicator of Closed
. . . . October 2015 1,290 -10.9%

Sales is susceptible to changes in market conditions such as the
s . . . September 2015 1,267 -9.0%
availability of financing for homebuyers and the inventory of -
distressed properties for sale. August 2015 1373 e
July 2015 1,565 5.5%

I 2012 I 2013 I 2014 I 2015 I 2016
2,000
1,500

1,000

500

w
2
©
»
00
£
©
c
)
a

JFMAMJ JASONDIJFMAMIJ JASONDJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMIJ J

July 2016 2,053 11.6%
The number of properties put onto the market during June 2016 2,085 1.6%
the month May 2016 2,158 6.5%
April 2016 2,115 3.4%
. March 2016 2,321 13.1%
Economists’ note: New Listings tend to rise in delayed response to February 2016 1,980 9.0%
increasing prices, so they are often seen as a lagging indicator of JARUaT 2016 1,679 2.6%
market health. As prices rise, potential sellers raise their estimations December 2015 1'2 95 A%
of value—and in the most recent cycle, rising prices have freed up ' .
. . . November 2015 1,456 4.7%
many potential sellers who were previously underwater on their October 2015 1740 3.4%
mortgages. Note that in our calculations, we take care to not include September 2015 1,662 1'4;
properties that were recently taken off the market and quickly relisted, eptember ! i
. . August 2015 1,726 -5.0%
since these are not really new listings.
July 2015 1,840 -0.3%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Monthly Market Detail - July 2016
Single Family Homes
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Inventory (Active Listings)

July 2016 5,232 -3.1%
The number of property listings active at the end of June 2016 5,266 -6.1%
the month May 2016 5,233 -5.1%
April 2016 5,119 -5.6%
March 2016 5,098 -6.5%
Economists' note: There are a number of ways to define and calculate February 2016 4,916 -9.7%
Inventory. Our method is to simply count the number of active listings January 2016 4,870 -10.0%
on the last day of the month, and hold this number to compare with the December 2015 4,806 -11.5%
same month the following year. Inventory rises when New Listings are November 2015 5,165 -7.1%
outpacing the number of listings that go off-market (regardless of October 2015 5,252 -8.3%
whether they actually sell). Likewise, it falls when New Listings aren't September 2015 5,251 -9.9%
keeping up with the rate at which homes are going off-market. August 2015 5,274 -11.2%
July 2015 5,400 -9.0%
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8,000
6,000

4,000

2,000

JFMAMJ JASONDIJFMAMIJ JASONDJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMIJ J

July 2016 3.4 -8.1%

An estimate of the number of months it will take to June 2016 3.4 -12.8%
deplete the current Inventory given recent sales rates May 2016 20 Lo
April 2016 34 -12.8%

Economists’ note: MSI is a useful indicator of market conditions. The March 2016 3.4 -15.0%
benchmark for a balanced market (favoring neither buyer nor seller) is February 2016 3.2 -20.0%
5.5 months of inventory. Anything higher is traditionally a buyers' January 2016 3.2 -22.0%
market, and anything lower is a sellers' market. There is no single December 2015 3.2 -22.0%
accepted way of calculating MSI. A common method is to divide November 2015 3.4 -20.9%
current Inventory by the most recent month's Closed Sales count, but October 2015 3.5 -20.5%
this count is a usually poor predictor of future Closed Sales due to September 2015 3.5 -22.2%
seasonal cycles. To eliminate seasonal effects, we use the 12-month August 2015 35 -25.5%
average of monthly Closed Sales instead. July 2015 3.7 -21.3%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.



Monthly Market Detail - July 2016

Single Family Homes
Hillsborough County
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Closed Sales by Sale Price

The number of sales transactions which closed during
the month

Economists’ note: Closed Sales are one of the simplest—yet most
important—indicators for the residential real estate market. When
comparing Closed Sales across markets of different sizes, we
recommend comparing the percent changes in sales rather than the
number of sales. Closed Sales (and many other market metrics) are
affected by seasonal cycles, so actual trends are more accurately
represented by year-over-year changes (i.e. comparing a month's sales
to the amount of sales in the same month in the previous year), rather
than changes from one month to the next.

[ July 2015 W July 2016
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50 |
0 +
lessthan  $50,000-  $100,000-  $150,000-  $200,000-  $250,000-
$50,000 $99,999 $149,999  $199,999  $249,999  $299,999
Median Time to Contract by Sale Price
The median number of days between the listing date
and contract date for all Closed Sales during the month
Economists' note : Like Time to Sale, Time to Contract is a measure of
the length of the home selling process calculated for sales which closed
during the month. The difference is that Time to Contract measures
the number of days between the initial listing of a property and the
signing of the contract which eventually led to the closing of the sale.
When the gap between Median Time to Contract and Median Time to
Sale grows, it is usually a sign of longer closing times and/or declining
numbers of cash sales.
[ July 2015 W July 2016
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Less than $50,000 35 -40.7%
$50,000 - $99,999 89 -50.8%
$100,000 - $149,999 196 -32.2%
$150,000 - $199,999 417 23.0%
$200,000 - $249,999 303 13.5%
$250,000 - $299,999 211 2.4%
$300,000 - $399,999 262 27.2%
$400,000 - $599,999 169 9.0%
$600,000 - $999,999 66 3.1%
$1,000,000 or more 26 52.9%
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- 200
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Less than $50,000 48 Days 77.8%
$50,000 - $99,999 23 Days -34.3%
$100,000 - $149,999 20 Days -23.1%
$150,000 - $199,999 19 Days -42.4%
$200,000 - $249,999 31 Days -11.4%
$250,000 - $299,999 39 Days -7.1%
$300,000 - $399,999 31 Days -16.2%
$400,000 - $599,999 50 Days 25.0%
$600,000 - $999,999 46 Days -19.3%
$1,000,000 or more 37 Days -63.7%
- 120
- 100
- 80
- 60

L 40
- 20

-0
$300,000 -
$399,999

$400,000 -
$599,999

$600,000 -
$999,999

$1,000,000 or
more

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Inventory

Monthly Market Detail - July 2016
Single Family Homes
Hillsborough County

New Listings by Initial Listing Price
The number of properties put onto the market during
the month

Economists’ note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.
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Inventory by Current Listing Price

The number of property listings active at the end of
the month

Economists’ note: There are a number of ways to define and calculate
Inventory. Our method is to simply count the number of active listings
on the last day of the month, and hold this number to compare with the
same month the following year. Inventory rises when New Listings are

outpacing the number of listings that go off-market (regardless of
whether they actually sell). Likewise, it falls when New Listings aren't

keeping up with the rate at which homes are going off-market.
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Closed Sales 1,476 9.4%
Median Sale Price $230,000 $220,950 4.1%
102 235 -56.6%
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Juy206 491 -1.6%
The number of sales transactions which closed during ~ June2016 496 -5.9%
the month C May2016 520 17.9%
CAprl206 497 2.9%
Economists’ note: Closed Sales are one of the simplest—yet most | March2016 433 -10.4%
important—indicators for the residential real estate market. When | February2016 340 -10.1%
comparing Closed Sales across markets of different sizes, we ~ January 2016 332 11.4%
recommend comparing the percent changes in sales rather than the © December 2015 472 8.5%
number of sales. Closed Sales (and many other market metrics) are | November2015 382 13.4%
affected by seasonal cycles, so actual trends are more accurately | October2015 425 -2.5%
represented by year-over-year changes (i.e. comparing a month's sales [ "September2015° 491 24.9%
to the amount of sales in the same month in the previous year), rather [ “August2015 443 2.3%
than changes from one month to the next. Juy2015 499 5.3%
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Cash Sales _-

July 2016 211 -13.9%
The number of Closed Sales during the month in which June 2016 216 -17.2%
buyers exclusively paid in cash MayeOls 238 MO
April 2016 215 -16.7%
March 2016 207 -17.2%
i February 2016 164 -23.4%
Economists’ note: Cash Sales can be a useful indicator of the extent to
hich i icinating in th Ket. Why? 1 January 2016 168 -2.9%
whic mv.estors are participating in the market. y? nvestors are December 2015 ol ——
far more likely to have the funds to purchase a home available up front, November 2015 = 0
whereas the typical homebuyer requires a mortgage or some other e
' . . . October 2015 194 -17.4%
form of financing. There are, of course, many possible exceptions, so September 2015 538 3.9%
this statistic should be interpreted with care. eptember el
August 2015 211 -5.4%
July 2015 245 -1.6%
I 2012 I 2013 I 2014 I 2015 I 2016
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o 300 - — o
© || S =[] L — - = e L
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Cash Sales as a Percentage of Closed Sales _--

July 2016 43.0% -12.4%
The percentage of Closed Sales during the month June 2016 43.5% -12.1%
which were Cash Sales May 2016 L L
April 2016 43.3% -18.9%
March 2016 47.8% -7.7%
February 2016 48.2% -14.8%
E ., . Thi stic is simpl h f viewi January 2016 50.6% -12.9%
conomists’ note: _1.s statistic is simply another way of viewing December 2015 42.6% 17.6%
Cash Sales. The remaining percentages of Closed Sales (i.e. those not
. . . ! . November 2015 49.0% -4.5%
paid fully in cash) each month involved some sort of financing, such as
. . October 2015 45.6% -15.4%
mortgages, owner/seller financing, assumed loans, etc.
September 2015 48.5% -16.8%
August 2015 47.6% -7.6%
July 2015 49.1% -6.5%
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80% 1

60% e - = =

40%

20%

Pct. of Closed
Sales Paid in Cash

0%
JFMAMJ JASONDJFMAMJ JASONDIJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMI J

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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Median Sale Price _--
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July 2016 $139,500 24.0%
The median sale price reported for the month (i.e. 50% June 2016 $139,000 12.1%
of sales were above and 50% of sales were below) May 2016 >130,000 12.1%
April 2016 $136,000 8.8%
o _ o March 2016 $138,000 16.2%
Ecorxo.ml:ts n.ote: .M.edlan Sale Prl;i is our preflerreq summary February 2016 $135,300 25.0%
;taltls:c. or. price actlv.ltly beca}tll.se},1 unll e A.verafge Sale lll’rlce, Il\)/ledlanf January 2016 $129,998 31.4%
ale Price is not sensitive to igh sale prices for small numbers o December 2015 $131,500 B
homes that may not be characteristic of the market area. Keep in mind
. . . November 2015 $125,000 27.7%
that median price trends over time are not always solely caused by
. ) . October 2015 $127,000 18.4%
changes in the general value of local real estate. Median sale price only Seorher 2005 T 59 8%
reflects the values of the homes that sold each month, and the mix of eptember ! : . ?
the types of homes that sell can change over time. August 2015 e R
July 2015 $112,500 -2.6%
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$150K

$100K

$50K

o
(%)
=
a
2
©
»
c
i
°
s

SOK
JFMAMJ JASONDIJFMAMIJ JASONDJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMIJ J

Average Sale Price et s (R

July 2016 $174,452 20.7%
The average sale price reported for the month (i.e. June 2016 $166,545 1.7%
total sales in dollars divided by the number of sales) May 2016 Lz L2
April 2016 $174,634 14.1%
March 2016 $162,899 11.8%
. . . February 2016 $166,658 21.5%
gclon;mlsts note: Usually, V\./e Pr(feferhMedlan .Sale PPll'lce over ﬁverage JARUan 2016 $156,149 26.3%
ale Price as a summary statistic for ome prices. However, Average December 2015 $160,069 TE9%
Sale Price does have its uses—particularly when it is analyzed
. . . . . November 2015 $158,723 20.1%
alongside the Median Sale Price. For one, the relative difference
s . o October 2015 $152,874 -1.5%
between the two statistics can provide some insight into the market for
hi . September 2015 $157,632 23.8%
igher-end homes in an area.
August 2015 $146,849 5.3%
July 2015 $144,507 -8.1%
I 2012 I 2013 I 2014 I 2015 I 2016
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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July 2016 $85.7 Million 18.8%
The sum of the sale prices for all sales which closed June 2016 $82.6 Million -4.3%
during the month May 2016 $86.4 Million 32.1%
April 2016 $86.8 Million 17.4%
March 2016 $70.5 Million 0.2%
.Econo.mists.’ note: 'Dollar Volume i§ simply the sum of all sale.prif:es February 2016 $56.7 Million 9.3%
3 a %jlvser; tngle :erlod, gnld car.l qulcl.dy be calc.ulz'.ced by Ifmlllltllrl)lwlnﬁ e 0 $51.8 Million 40.7%
f"tshe o tyt ",er;‘get ale Price. L“:""S;“_’“g o ‘Cte_‘tol”’ ¢ te eit December 2015 $75.6 Million 24.9%
of the real estate industry in a market, and is of particular interest to Novernber 2015 $60.6 Million A
real estate professionals, investors, analysts, and government agencies. October 2015 $65.0 Million o
Potential home sellers and home buyers, on the other hand, will likely September 2015 $77'4 T 54’ 7;
be better served by paying attention to trends in the two components & engrl 6 ' !"!on — -
of Dollar Volume (i.e. sales and prices) individually. IR 27 zoosTillion 7-7%
July 2015 $72.1 Million -3.2%
I 2012 I 2013 I 2014 I 2015 I 2016
$100 M
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£
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> $40M
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a
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Median Percent of Original List Price Received _--
July 2016 97.0% 0.9%
The median of the sale price (as a percentage of the original list June 2016 96.8% 0.8%
price) across all properties selling during the month May 2016 96.8% 1.3%
April 2016 97.0% 2.2%
March 2016 96.6% 2.3%
Economists’ note: The Median Percent of Original List Price Received February 2016 96.2% 2.8%
is useful as an indicator of market recovery, since it typically rises as January 2016 96.0% 2.8%
buyers realize that the market may be moving away from them and December 2015 96.6% 2.7%
they need to match the selling price (or better it) in order to get a November 2015 95.3% 1.1%
contract on the house. This is usually the last measure to indicate a October 2015 96.7% 2.5%
market has shifted from down to up, so it is what we would call a September 2015 95.1% 1.2%
lagging indicator. August 2015 95.1% 0.0%
July 2015 96.1% 0.7%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Hillsborough County

July 2016 28 Days -17.6%
The median number of days between the listing date June 2016 22 Days -29.0%
and contract date for all Closed Sales during the month  [RREEL 27 Days -30.8%
April 2016 26 Days -36.6%
L, ] ] ] ) March 2016 24 Days -56.4%
E;'O;wml}sltsf nhot:1 : Like "{ll.me to Sale, Tlinelto Co;ltraci isa }Teﬁs?re of February 2016 41 Days 31.7%
the .engt of the home se ling process calcu z.ated or sales which closed January 2016 31 Days 42.6%
during the month. The difference is that Time to Contract measures
e e December 2015 33 Days -34.0%
the number of days between the initial listing of a property and the
.. . . November 2015 36 Days -21.7%
signing of the contract which eventually led to the closing of the sale. October 2015 R X
When the gap between Median Time to Contract and Median Time to Y —
. . . . .. September 2015 40 Days -7.0%
Sale grows, it is usually a sign of longer closing times and/or declining -
numbers of cash sales. LI AN 41 Days -2.4%
July 2015 34 Days -8.1%
I 2012 I 2013 I 2014 I 2015 I 2016
80 -
o
= 60 - L
g5 N 1 T
= 40 il pEo = = — e
c £ P N o o Ll g N
S S 20 ] ]
[}
= 0
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July 2016 72 Days -4.0%
The median number of days between the listing date June 2016 66 Days -14.3%
and closing date for all Closed Sales during the month May 2016 Jlles S
April 2016 72 Days -12.2%
Economists' note : Time to Sale is a measure of the length of the home March 2016 68 Days -32.0%
selling process, calculated as the number of days between the initial February 2016 83 Days -16.2%
listing of a property and the closing of the sale. Median Time to Sale is January 2016 77 Days -18.9%
the amount of time the "middle" property selling this month was on December 2015 89 Days 0.0%
the market. That is, 50% of homes selling this month took less time to November 2015 81 Days -10.0%
sell, and 50% of homes took more time to sell. Median Time to Sale October 2015 76 Days -19.1%
gives a more accurate picture than Average Time to Sale, which can be September 2015 83 Days -1.2%
skewed upward by small numbers of properties taking an abnormally August 2015 77 Days -7.2%
long time to sell. July 2015 75 Days -12.8%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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New Pending Sales _4-05-

-13.1%
The number of listed properties that went under ~Jume20t6 422 -9.4%
contract during the month CMay206 422 1%
w2l a6 1.3%
~ March206 453 -5.2%
Economists’ note: Because of the typical length of time it takes for a Februay2016 382 17.3%
sale to close, economists consider Pending Sales to be a decent _ 359 23.5%
indicator of potential future Closed Sales. It is important to bear in  Decomber205 T & ;)(y
mind, however, that not all Pending Sales will be closed successfully. _ =T 1.8‘V
So, the effectiveness of Pending Sales as a future indicator of Closed =
: : | "  October2015 403 2.3%
Sales is susceptible to changes in market conditions such as the  September2015 101 9.5%
availability of financing for homebuyers and the inventory of o
| | Cmgst20ls a3 5.3%
distressed properties for sale.
Cluy2ols 466 2.0%
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Cluy2oie 543 6.1%
The number of properties put onto the market during ~June2016 607 8.8%
the month CMay206 512 -0.6%
w206 s 9.2%
CMach206 s 4.3%
Economists’ note: New Listings tend to rise in delayed response to February2016 560 16.4%
increasing prices, so they are often seen as a lagging indicator of Januay2016 510 12.8%
market health. As prices rise, potential sellers raise their estimations  December205 379 9.3%
=-J. 0
of value—and in the most recent cycle, rising prices have freed up November2015 — —
=1, 0
many potential sellers who were previously underwater on their October2015 e T
mortgages. Note that in our calculations, we take care to not include | September2015 16 12' 5:/
properties that were recently taken off the market and quickly relisted, —_—
| " Cmgst2ls 46 13.0%

since these are not really new listings.
Cwyols o sw2 3.a%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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1,118 -11.0%
The number of property listings active at the end of _ 1,132 -13.5%
- 0,
brp— M Los e
CApil2016 1116 -17.9%
- March2016 1,166 -12.7%
Economists’ note: There are a number of ways to define and calculate | Februay2016 1,137 -13.8%
Inventory. Our method is to simply count the number of active listings ~ January 2016 1,057 -21.9%
on the last day of the month, and hold this number to compare with the - December2015 991 -31.8%
same month the following year. Inventory rises when New Listings are | November2015 1,030 -29.4%
outpacing the number of listings that go off-market (regardless of | October2015 1,074 -26.9%
whether they actually sell). Likewise, it falls when New Listings aren't | September2015 1,085 -24.0%
keeping up with the rate at which homes are going off-market. August2015 1,178 -21.0%
Cduy2ois 1,256 -15.6%
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2,000
> 1,500
S
c 1,000
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-13.8%
An estimate of the number of months it will take to _ 25 -19.4%
deplete the current Inventory given recent sales rates May20i6 2.4 220/
Chpril2016 25 -24.2%
Economists’ note: MSI is a useful indicator of market conditions. The | March2016 2.7 -18.2%
benchmark for a balanced market (favoring neither buyer nor seller) is | Febuary2016 2.6 -21.2%
5.5 months of inventory. Anything higher is traditionally a buyers' ~ January 2016 24 -29.4%
market, and anything lower is a sellers' market. There is no single _ 2.2 -38.9%
accepted way of calculating MSI. A common method is to divide | November2015 23 -37.8%
current Inventory by the most recent month's Closed Sales count, but | October2015 25 -32.4%
this count is a usually poor predictor of future Closed Sales due to | September2015 2.5 -30.6%
seasonal cycles. To eliminate seasonal effects, we use the 12-month _ 2.7 -28.9%
average of monthly Closed Sales instead. _ 2.9 -23.7%
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Months Supply of
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Closed Sales by Sale Price

Less than $50,000 31 -58.7%
The number of sales transactions which closed during $50,000 - $99,999 ™ T
the month $100,000 - $149,999 122 5.2%
Economists’ note: Closed Sales are one of the simplest—yet most $150,000 - $199,999 94 36.2%
important—indicators for the residential real estate market. When $200,000 - $249,999 56 60.0%
comparing Closed Sales across markets of different sizes, we : : .
recommend comparing the percent changes in sales rather than the $250,000 - $299,999 27 .
number of sales. Closed Sales (and many other market metrics) are $300,000 - $399,999 26 23.8%
affected by seasonal cycles, so actual trends are more accurately $400,000 - $599.999 13 7.1%
represented by year-over-year changes (i.e. comparing a month's sales .
to the amount of sales in the same month in the previous year), rather $600,000 - $999,999 10 400.0%
than changes from one month to the next. $1,000,000 or more 2 0.0%
[ July 2015 M July 2016
160 - - 160
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- 100 - - 100
v 80 - 80
° 60 - - 60
w
o 40 - - 40
© 20 :. - 20
. | Tl e - )
Lessthan  $50,000-  $100,000-  $150,000-  $200,000-  $250,000-  $300,000-  $400,000-  $600,000- $1,000,000 or
$50,000 $99,999 $149,999  $199,999  $249,999  $299,999  $399,999  $599,999  $999,999 more
Median Time to Contract by Sale Price _--
. - Less than $50,000 30 Days 11.1%
The median number of days between the listing date
q tract date el d Sales durine th th $50,000 - $99,999 26 Days -18.8%
and contract aate 1or a osed >Sales auring the mon $100,000 - $149,999 32 Days e
Economists' note : Like Time to Sale, Time to Contract is a measure of LY R 21 Days ~>4.3%
the length of the home selling process calculated for sales which closed $200,000 - $249,999 35 Days 9.4%
during the month. The difference is that Time to Contract measures $250,000 - $299,999 14 Days -68.2%
the number of days between the initial listing of a property and the
- 53 D 96.3%
signing of the contract which eventually led to the closing of the sale. $300,000 - $395,999 s
When the gap between Median Time to Contract and Median Time to $400,000 - $599,999 11 Days -45.0%
Sale grows, it is usually a sign of longer closing times and/or declining $600,000 - $999,999 19 Days -77.4%
numbers of cash sales. $1,000,000 or more 212 Days 114.1%
[ July 2015 W July 2016
S 250 - r 250
€8 200 200
o — -
=5
€ s 150 | - 150
L o
v 100 | - 100
=
50 | - 50

$50,000 -
$99,999

$100,000 -
$149,999

$150,000 -
$199,999

$200,000 -
$249,999

Less than

$50,000 $299,999

$250,000 -

$599,999

$300,000-  $400,000-  $600,000- $1,000,000 or
$399,999

$999,999

more

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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h b . . h - Less than $50,000 30 -37.5%
The number of properties put onto the market during $50,000 - $99,999 e e
the month $100,000 - $149,999 130 6.6%
- 115 45.6%
Economists’ note: New Listings tend to rise in delayed response to U
increasing prices, so they are often seen as a lagging indicator of $200,000 - $249,999 67 45.7%
market health. As prices rise, potential sellers raise their estimations $250,000 - $299,999 37 -9.8%
of value—anc.i in the most recent cycle,'rlsmg prices have freed u.p $300,000 - $399,999 o= EEr
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include $400,000 - $599,999 28 40.0%
properties that were recently taken off the market and quickly relisted, $600,000 - $999,999 5 -16.7%
since these are not really new listings. $1,000,000 or more ) el
O July 2015 M July 2016
140 - - 140
120 A - 120
4] 100 - L 100
£
g 80 - - 80
= 60 - - 60
z 40 - - 40
= 20 - - 20
0 A -0
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$50,000 $99,999 $149,999  $199,999  $249,999  $299,999  $399,999  $599,999  $999,999 more

Inventory by Current Listing Price

L . Less than $50,000 -65.5%
The number of property listings active at the end of
th th $50,000 - $99,999 168 -42.3%
€ mon
$100,000 - $149,999 223 -8.2%
$150,000 - $199,999 197 -3.4%
Economists' note: There are a number of ways to define and calculate $200,000 - $249,999 143 10.0%
Inventory. Our method is to simply count the number of active listings : : .
on the last day of the month, and hold this number to compare with the $250,000 - $299,999 ) CLUER)
same month the following year. Inventory rises when New Listings are $300,000 - $399,999 104 25.3%
outpacing the number of listings that go off-market (regardless of $400,000 - $599,999 107 24.6%
whether they actually sell). Likewise, it falls when New Listings aren't .
keeping up with the rate at which homes are going off-market. $600,000 - $999,999 29 11.5%
$1,000,000 or more 19 5.6%
@ July 2015 M July 2016
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Closed Sales 443 414 7.0%
Median Sale Price $150,000 $124,822 20.2%
Closed Sales 39 77 -49.4%
M Median Sale Price $88,000 $65,000 35.4%
9 8 12.5%
-
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~Juy206 32 -3.0%
The number of sales transactions which closed during June206 28 -17.6%
the month - May206 26 -23.5%
CApril2016 35 34.6%
Economists’ note: Closed Sales are one of the simplest—yet most | March2016 26 -13.3%
important—indicators for the residential real estate market. When | February2016 32 18.5%
comparing Closed Sales across markets of different sizes, we ~ January 2016 29 38.1%
recommend comparing the percent changes in sales rather than the © December 2015 32 -11.1%
number of sales. Closed Sales (and many other market metrics) are | November2015 22 46.7%
affected by seasonal cycles, so actual trends are more accurately | October2015 32 52.4%
represented by year-over-year changes (i.e. comparing a month's sales  [September2015° 34 25.9%
to the amount of sales in the same month in the previous year), rather  [“August2015 24 -11.1%
than changes from one month to the next. Juy2015 33 73.7%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.



Monthly Market Detail - July 2016
Manufactured Homes

GREATER

Cash Sales

Cduy206 16

TAMPA

Hillsborough County /&V_y REALTO RS®

-33.3%
The number of Closed Sales during the month in which [P 17 -19.0%
q q q = 0,
buyers exclusively paid in cash May206 13 23.5%
w2l 2 38.9%
- March2016 14 -30.0%
, ~ Februay2016 24 14.3%
Economists’ note: Cash Sales can be a useful indicator of the extent to Januay 2016 22 29.4%
which investors are participating in the market. Why? Investors are  December205 51 12.5%
- . (]
far more likely to have the funds to purchase a home available up front, November2015 — =
. 0
whereas the typical homebuyer requires a mortgage or some other October2015 = W
form of financing. There are, of course, many possible exceptions, so  September2015 > 10'0;
this statistic should be interpreted with care. —
Cmgst2ls 1 33.3%
w205 24 118.2%
I 2012 I 2013 I 2014 I 2015 I 2016
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Cuy20i6 - 50.0% -31.2%
The percentage of Closed Sales during the month CJune2016  60.7% -1.8%
which were Cash Sales CMay206 o 50.0% 0.0%
w20l 714% 3%
CMach2016  538% -19.3%
Cfebuan20l6  75.0% 3.6%
. e i daman206 o 75.9% 6.3%
Economists' note: This statistic is simply another way of viewing  Decomber205 65.6% 1.6%
.070 -1.0/0

Cash Sales. The remaining percentages of Closed Sales (i.e. those not
: i : inanci - November2015  727% 0.8%
paid fully in cash) each month involved some sort of financing, such as October2015 = T
mortgages, owner/seller financing, assumed loans, etc. — —_—
- September 2015 64.7% -12.7%
Cmgst2ls  se3% 25.1%
Cwyoss o 727% 25.6%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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$67,500 18.4%
The median sale price reported for the month (i.e. 50% _ $77,500 20.1%
of sales were above and 50% of sales were below) CMay20i6 591,350 21.8%
w2l ss000  11a%
- March2016  $92,500 45.8%
Economists’ note: Median Sale Price is our preferred summary Februay2016 68475 29.7%
statistic for price activity because, unlike Average Sale Price, Median ey 580,000 o
Sale Price is not sensitive to high sale prices for small numbers of  Decomber205 $66,500 96?
homes that may not be characteristic of the market area. Keep in mind ’ X
1 o - - November2015  $59,450 22.6%
that median price trends over time are not always solely caused by
: - - ~ October2015  $67,500 8.0%
changes in the general value of local real estate. Median sale price only  September2015 — 4.9
reflects the values of the homes that sold each month, and the mix of 68'628 ;1' °°
the types of homes that sell can change over time. hugust2015 568, =%
Cduy20is $57,000 3.6%
I 2012 I 2013 I 2014 I 2015 I 2016
$100K
]
= $80K
a
()]
3 $60K
c $40K
8
T $20K
= $0K
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Average Sale Price _--

$82,835 28.0%
The average sale price reported for the month (i.e. _ $104,894 39.6%
total sales in dollars divided by the number of sales) C May2016 599,923 e
w206 sw0254  4L%
- March2016  $91,338 24.6%
- - Febuay2016  $74351 34.6%
Economists’ note: Usually, we prefer Median Sale Price over Average Januay2016 $83,244 47.8%
Sale Price as a summary statistic for home prices. However, Average December20s $74194g v
Sale Price does have its uses—particularly when it is analyzed November2015 s 65' 053 15'2<y
alongside the Median Sale Price. For one, the relative difference ’ :
L . T © October2015 ~ $84622 25.9%
between the two statistics can provide some insight into the market for
: : © September2015  $68,777 8.0%
higher-end homes in an area.
Cmgstl5s  $784s1 5.5%
Cluy20is 964725 16.5%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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$2.7 Million 24.1%
The sum of the sale prices for all sales which closed _ $2.9 Million 15.0%
O T CMay2016  S26Milion  -6.6%
CApril2016 $3.5Million 89.9%
. o C Mach2l6  S2amiion  80%
Economists' note: Dollar Volume is simply the sum of all sale prices CFebuay2016  $2.4Million 59.6%
in a given time period, and can quickly be calculated by multiplying Januay2016  $2.4Million 104.1%
Closed Sales by Average Sale Price. Itis a strong indicator of the health  December205 52'4 Million g 6"V
of the real estate industry in a market, and is of particular interest to - .
. _ _ ~ November2015 ~ $1.4 Million 69.0%
real estate professionals, investors, analysts, and government agencies. -

: - ~ October2015 ~ $2.7 Million 91.8%
Potential home sellers and home buyers, on the other hand, will likely _ = 26.0%
be better served by paying attention to trends in the two components = Vittion —

. S, CAugust2015  $1.9 Million -6.2%
of Dollar Volume (i.e. sales and prices) individually.
CJuly20ls  $2.1Million 102.4%
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20%
0%

Cuy2t6  saax L%
The median of the sale price (as a percentage of the original list June206 97.4% 3.4%
price) across all properties selling during the month ~ May206 95.6% 4.3%
Cmals s 5%
CMemh20l6  sasw 28%
Economists' note: The Median Percent of Original List Price Received | Febuary2016 88.1% -2.0%
is useful as an indicator of market recovery, since it typically rises as ~ January2016 95.1% 5.1%
buyers realize that the market may be moving away from them and © December 2015 91.0% 3.2%
they need to match the selling price (or better it) in order to get a | November2015 95.3% -1.4%
contract on the house. This is usually the last measure to indicate a | October2015 | 88.5% -6.9%
market has shifted from down to up, so it is what we would call a ~ September 2015 90.3% 2.6%
lagging indicator. August2015 99.8% 15.4%
Cluy20ls o 92.9% -2.1%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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58 Days 114.8%

The median number of days between the listing date _ 23 Days 53.3%
and contract date for all Closed Sales during the month  |ckal R -60.3%
w2l 21Day 27.e%

- March2016  60Days 5.3%

Economists' note : Like Time to Sale, Time to Contract is a measure of _ 48 Days 43%
the length of the home selling process calculated for sales which closed Januay 2016 21 Days 54.3%
during the month. The difference is that Time to Contract measures  December205 46 Days A 6‘%

the number of days between the initial listing of a property and the i

ion : - - November2015  22Days 29.4%
signing of the contract which eventually led to the closing of the sale. October2015 —— SR
When the gap between Median Time to Contract and Median Time to - o
o . o L _ September2015 36 Days -39.0%

Sale grows, it is usually a sign of longer closing times and/or declining -
numbers of cash sales. hugust20l5 17 Days -70.2%
Cluy20ls 27Days -60.9%
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124 Days 63.2%
The median number of days between the listing date _ 68 Days -5.6%
and closing date for all Closed Sales during the month May206 82Days -40.1%
Cmiae moss 9%
Economists’ note: Time to Sale is a measure of the length of the home | March2016""""""""" | 93 Days 7.9%
selling process, calculated as the number of days between the initial _ February2016 106 Days -1.9%
listing of a property and the closing of the sale. Median Time to Sale is ~ January2016 67 Days -9.5%
the amount of time the "middle" property selling this month was on - December2015 92 Days 39.4%
the market. That is, 50% of homes selling this month took less time to | November2015" """ | 69 Days 25.5%
sell, and 50% of homes took more time to sell. Median Time to Sale  [0October2015°"""""|| 101 Days 106.1%
gives a more accurate picture than Average Time to Sale, which can be  [September2015° """ | 85 Days -9.6%
skewed upward by small numbers of properties taking an abnormally  [FAugust2015" 83 Days 2.5%
long time to sell. _ 76 Days -44.1%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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New Pending Sales _’-

7.1%
The number of listed properties that went under ~ June20l6 32 -5.9%
contract during the month CMay2016 30 "14.3%
CApil2016 30 -33.3%
- March2016 38 31.0%
Economists’ note: Because of the typical length of time it takes for a Februay2016 38 5.0%
sale to close, economists consider Pending Sales to be a decent Januay 2016 39 44.0%
indicator of potential future Closed Sales. It is important to bear in ' Decomber205 5 _7' 4%
mind, however, that not all Pending Sales will be closed successfully. November2015 = 0.0‘7
So, the effectiveness of Pending Sales as a future indicator of Closed October2015 57 3' 6‘;
Sales is susceptible to changes in market conditions such as the September2015 24 9'7;
availability of financing for homebuyers and the inventory of 3 8.8°°
distressed properties for sale. August2015 7 S
Cduy20is 28 40.0%
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Cluy2o 40 5.3%
The number of properties put onto the market during ~June2016 34 -17.1%
the month C May2016 40 -11.1%
w2l 40 216%
CMach206 40 2%
Economists’ note: New Listings tend to rise in delayed response to Februay2016 47 38.2%
increasing prices, so they are often seen as a lagging indicator of Januay2016 37 8.8%
market health. As prices rise, potential sellers raise their estimations  Decomber205 31 3.3%
. ('
of value—and in the most recent cycle, rising prices have freed up November2015 55 =
-0. 0
many potential sellers who were previously underwater on their October2015 e T
mortgages. Note that in our calculations, we take care to not include September2015 3 12'5;
properties that were recently taken off the market and quickly relisted, 23 _14'0;
since these are not really new listings. August2015 e
w2015 38 5.6%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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-9.8%
The number of property listings active at the end of _ 118 -6.3%
the month s w 17%
CAprl2016 119 -2.5%
- March206 116 -6.5%
Economists’ note: There are a number of ways to define and calculate | Februay2016 113 -13.1%
Inventory. Our method is to simply count the number of active listings _ 106 -27.4%
on the last day of the month, and hold this number to compare with the ~ December2015 117 -17.6%
same month the following year. Inventory rises when New Listings are | November2015 130 -14.5%
outpacing the number of listings that go off-market (regardless of | October2015 138 -19.3%
whether they actually sell). Likewise, it falls when New Listings aren't | September2015 126 -11.3%
keeping up with the rate at which homes are going off-market. August2015 124 -12.7%
Cduy2ols 132 -2.9%
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-14.6%
An estimate of the number of months it will take to _ 4.0 -16.7%
deplete the current Inventory given recent sales rates May20i6 3.9 Rl
CApril2016 39 -22.0%
Economists’ note: MSI is a useful indicator of market conditions. The | March2016 3.9 ~22.0%
benchmark for a balanced market (favoring neither buyer nor seller) is | Febuary2016 3.7 -30.2%
5.5 months of inventory. Anything higher is traditionally a buyers' ~ January 2016 3.6 -41.9%
market, and anything lower is a sellers' market. There is no single _ 4.0 -35.5%
accepted way of calculating MSI. A common method is to divide | November2015 4.4 -38.0%
current Inventory by the most recent month's Closed Sales count, but | October2015 4.8 -37.7%
this count is a usually poor predictor of future Closed Sales due to | "September2015 45 -29.7%
seasonal cycles. To eliminate seasonal effects, we use the 12-month _ 45 -31.8%
average of monthly Closed Sales instead. Juy2015 48 -26.2%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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Monthly Market Detail - July 2016
Manufactured Homes
Hillsborough County

f

Closed Sales by Sale Price

The number of sales transactions which closed during
the month

Economists’ note: Closed Sales are one of the simplest—yet most
important—indicators for the residential real estate market. When
comparing Closed Sales across markets of different sizes, we
recommend comparing the percent changes in sales rather than the
number of sales. Closed Sales (and many other market metrics) are
affected by seasonal cycles, so actual trends are more accurately
represented by year-over-year changes (i.e. comparing a month's sales
to the amount of sales in the same month in the previous year), rather
than changes from one month to the next.
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$50,000 $99,999 $149,999 $199,999 $249,999 $299,999

Median Time to Contract by Sale Price

The median number of days between the listing date
and contract date for all Closed Sales during the month

Contract

Economists' note : Like Time to Sale, Time to Contract is a measure of
the length of the home selling process calculated for sales which closed
during the month. The difference is that Time to Contract measures
the number of days between the initial listing of a property and the
signing of the contract which eventually led to the closing of the sale.
When the gap between Median Time to Contract and Median Time to
Sale grows, it is usually a sign of longer closing times and/or declining
numbers of cash sales.
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Monthly Market Detail - July 2016
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f

New Listings by Initial Listing Price
The number of properties put onto the market during
the month

Economists’ note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.
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The number of property listings active at the end of
the month

Economists’ note: There are a number of ways to define and calculate
Inventory. Our method is to simply count the number of active listings
on the last day of the month, and hold this number to compare with the
same month the following year. Inventory rises when New Listings are
outpacing the number of listings that go off-market (regardless of
whether they actually sell). Likewise, it falls when New Listings aren't
keeping up with the rate at which homes are going off-market.
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Closed Sales 4,276 4,467 -4.3%
Paid in Cash 1,101 1,515 -27.3%
Median Sale Price $201,500 $179,000 12.6%
Average Sale Price $255,464 $221,553 15.3%
'-\\\ Dollar Volume $1.1 Billion $989.7 Million 10.4%
IV!ed|a|'1 Percen’F of Original 97.0% 95.9% 1.1%
‘:l List Price Received
Median Time to Contract 31 Days 37 Days -16.2%
L Median Time to Sale 78 Days 81 Days -3.7%
New Pending Sales 3,302 3,647 -9.5%
- New Listings 4,731 4,671 1.3%
2 ,ﬂ'
Pending Inventory 5,162 5,330 -3.2%
Inventory (Active Listings) 12,779 13,945 -8.4%
Months Supply of Inventory 33 3.8 -13.2%
Closed Sales |||
July 2016 4,276 -4.3%
The number of sales transactions which closed during June 2016 4,647 0.0%
the month May 2016 4,429 9.6%
April 2016 4,212 3.8%
Economists' note: Closed Sales are one of the simplest—yet most March 2016 4,156 4.2%
important—indicators for the residential real estate market. When February 2016 3,287 4.9%
comparing Closed Sales across markets of different sizes, we January 2016 2,710 7.4%
recommend comparing the percent changes in sales rather than the December 2015 3,900 2.3%
number of sales. Closed Sales (and many other market metrics) are November 2015 3,056 0.3%
affected by seasonal cycles, so actual trends are more accurately October 2015 3,765 4.3%
represented by year-over-year changes (i.e. comparing a month's sales September 2015 3,827 11.3%
to the amount of sales in the same month in the previous year), rather August 2015 4,031 13.4%
than changes from one month to the next. July 2015 4,467 27.5%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Cash Sales _--

July 2016 1,101 -27.3%
The number of Closed Sales during the month in which June 2016 1,171 -23.7%
buyers exclusively paid in cash Maitellh 1,212 L
April 2016 1,263 -9.6%
March 2016 1,295 -12.4%
., h Sal ful indi fth February 2016 1,196 -11.2%
ECI:)-H;:WI“S note: Cas Sa es .can .be z;luse u lindlc‘;avtl?rf It e extent to Jariuary 2006 991 9.7%
whic mv.estors are participating in the market. y? nvestors are December 2015 1,245 0
far more likely to have the funds to purchase a home available up front,
. . November 2015 1,115 -6.0%
whereas the typical homebuyer requires a mortgage or some other
' . . . October 2015 1,273 -8.0%
form of financing. There are, of course, many possible exceptions, so SR 1991 459
this statistic should be interpreted with care. eptember ’ —_—
August 2015 1,374 2.5%
July 2015 1,515 22.3%
I 2012 I 2013 I 2014 I 2015 I 2016
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] 1,500 - — | PrrEa — e
© il L[] | L — o || | N e
v T - — i
- 1,000 1
b
“ 500
0

JFMAMJ JASONDJFMAMJ JASONDIJFMAMIJJASONDIJFMAMIJ JASONDIJFMAMI J

Cash Sales as a Percentage of Closed Sales _--

July 2016 25.7% -24.2%
The percentage of Closed Sales during the month June 2016 25.2% -23.6%
which were Cash Sales May2016 S -21.9%
April 2016 30.0% -12.8%
March 2016 31.2% -15.9%
February 2016 36.4% -15.3%
E ., . Thi stic is simpl h f viewi January 2016 36.6% -15.9%
conomists’ note: _1.5 statistic is simply another way of viewing December 2015 31.9% 13.3%
Cash Sales. The remaining percentages of Closed Sales (i.e. those not
. . . ! . November 2015 36.5% -6.2%
paid fully in cash) each month involved some sort of financing, such as
. . October 2015 33.8% -11.7%
mortgages, owner/seller financing, assumed loans, etc.
September 2015 33.7% -14.2%
August 2015 34.1% -9.5%
July 2015 33.9% -4.2%
I 2012 I 2013 I 2014 I 2015 I 2016
60% -
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- 8 50% 4 — L
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.



Monthly Market Detail - July 2016

Tampa-St. Petersburg-Clearwater MSA

Median Sale Price _--

Single Family Homes ‘./ GREATER TAMPA
L ALY REALTORS

July 2016 $201,500 12.6%
The median sale price reported for the month (i.e. 50% June 2016 $210,000 16.7%
of sales were above and 50% of sales were below) May 2016 22,000 12.5%
April 2016 $190,000 11.8%
L, ) o March 2016 $187,000 10.7%
Ecotlo.ml:ts n.ote: .M.edlan Sale Prl;i is our preflerreq summary February 2016 $180,000 16.1%
;tzitls:c. or_ price actlv.lt_y beca}tll.se},1 unll e A.verafge Sale lll’rlce, Il\)/ledlanf Jariuary 2006 $175,000 19.9%
ale Price is not sensitive to igh sale prices for small numbers o December 2015 $183.747 —
homes that may not be characteristic of the market area. Keep in mind
. . . November 2015 $178,500 10.3%
that median price trends over time are not always solely caused by
. . . October 2015 $173,000 8.1%
changes in the general value of local real estate. Median sale price only SR — 12.4%
reflects the values of the homes that sold each month, and the mix of ep engrl ’000 ’ i 2
the types of homes that sell can change over time. seat S L
July 2015 $179,000 5.9%
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Average Sale Price et weeseerie (R

July 2016 $255,464 15.3%
The average sale price reported for the month (i.e. June 2016 $261,305 14.1%
total sales in dollars divided by the number of sales) May 2016 e S
April 2016 $238,686 8.1%
March 2016 $231,065 8.8%
L, ) ) February 2016 $222,168 15.7%
gclon;mlsts note: Usually, er PrtfeferhMedlan .Sale PPll'lce over ﬁverage JARUaT 2016 $221577 16.6%
ale Price as a summary statistic for ome prices. However, Average December 2015 $227.614 —
Sale Price does have its uses—particularly when it is analyzed
. . . . . November 2015 $220,549 7.8%
alongside the Median Sale Price. For one, the relative difference
s . S . October 2015 $218,892 5.8%
between the two statistics can provide some insight into the market for
hi . September 2015 $224,184 11.5%
igher-end homes in an area.
August 2015 $217,165 1.8%
July 2015 $221,553 3.8%
I 2012 I 2013 I 2014 I 2015 I 2016
o $300K
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Monthly Market Detail - July 2016
Single Family Homes
Tampa-St. Petersburg-Clearwater MSA
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GREATER TAMPA

v REALTORS’
e (TN

July 2016 $1.1 Billion 10.4%

The sum of the sale prices for all sales which closed June 2016 $1.2 Billion 14.1%
during the month May 2016 $1.1 Billion 19.6%
April 2016 $1.0 Billion 12.2%

March 2016 $960.3 Million 13.3%

Economists' note: Dollar Volume is simply the sum of all sale prices February 2016 $730.3 Million 21.4%
in a given time period, and can quickly be calculated by multiplying January 2016 $600.5 Million 25.2%
C;(lshed Salles k;ytAv'elliaget Sal.e Price. Lt 1ts a s;circ.)ng fmdlct?tof of .thte he:ilth December 2015 $887.7 Million 5.8%

of the real estate industry in a market, and is of particular interest to November 2015 $674.0 Million 0
real estate professionals, investors, analysts, and government agencies. October 2015 $824.1 Million —
Potential home sellers and home buyers, on the other hand, will likely Sc : erb — $858.0 il 24'1;
be better served by paying attention to trends in the two components & engrl g ' fllfon ' °°
of Dollar Volume (i.e. sales and prices) individually. IR 23 e iiilion 15.5%
July 2015 $989.7 Million 32.3%
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July 2016 97.0% 1.1%
The median of the sale price (as a percentage of the original list June 2016 96.8% 0.9%
price) across all properties selling during the month May 2016 97.0% 1.5%
April 2016 96.4% 1.0%
March 2016 96.3% 1.7%
Economists’ note: The Median Percent of Original List Price Received February 2016 95.6% 1.5%
is useful as an indicator of market recovery, since it typically rises as January 2016 95.4% 1.4%
buyers realize that the market may be moving away from them and December 2015 95.7% 1.4%
they need to match the selling price (or better it) in order to get a November 2015 96.0% 1.6%
contract on the house. This is usually the last measure to indicate a October 2015 95.8% 1.3%
market has shifted from down to up, so it is what we would call a September 2015 95.7% 1.4%
lagging indicator. August 2015 95.8% 1.1%
July 2015 95.9% 0.9%
I 2012 I 2013 I 2014 I 2015 I 2016
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Monthly Market Detail - July 2016
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July 2016 31 Days -16.2%
The median number of days between the listing date June 2016 29 Days -21.6%
and contract date for all Closed Sales during the month  |ERGEE 29 Days -29.3%
April 2016 32 Days -28.9%
L, ) ) ] ) March 2016 37 Days -31.5%
E;o;zoml}sltsf nhotf}z1 : Like "fll.me to Sale, Tlinelto Co;traci isa }r?eﬁm;re of February 2016 49 Days 18.3%
the .engt of the home se ling process calcu 2.lted or sales which closed January 2016 44 Days 24.1%
during the month. The difference is that Time to Contract measures
e e December 2015 38 Days -22.4%
the number of days between the initial listing of a property and the
.. . . November 2015 36 Days -32.1%
signing of the contract which eventually led to the closing of the sale. October 2015 R T
When the gap between Median Time to Contract and Median Time to clober i —
s . . . . September 2015 40 Days -16.7%
Sale grows, it is usually a sign of longer closing times and/or declining -
numbers of cash sales. August 2015 EiEai RS
July 2015 37 Days -15.9%
I 2012 I 2013 I 2014 I 2015 I 2016
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July 2016 78 Days -3.7%
The median number of days between the listing date June 2016 77 Days -8.3%
and closing date for all Closed Sales during the month May 2016 YBIEEN RILICE)
April 2016 77 Days -11.5%
Economists' note: Time to Sale is a measure of the length of the home March 2016 80 Days -18.4%
selling process, calculated as the number of days between the initial February 2016 93 Days -6.1%
listing of a property and the closing of the sale. Median Time to Sale is January 2016 88 Days -14.6%
the amount of time the "middle" property selling this month was on December 2015 83 Days -10.8%
the market. That is, 50% of homes selling this month took less time to November 2015 83 Days -11.7%
sell, and 50% of homes took more time to sell. Median Time to Sale October 2015 83 Days -8.8%
gives a more accurate picture than Average Time to Sale, which can be September 2015 83 Days -8.8%
skewed upward by small numbers of properties taking an abnormally August 2015 83 Days -6.7%
long time to sell. July 2015 81 Days -11.0%
I 2012 I 2013 I 2014 I 2015 2016
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100 - — —
50 |
0 .
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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New Listings

Monthly Market Detail - July 2016
Single Family Homes
Tampa-St. Petersburg-Clearwater MSA

f

GREATER TAMPA

v REALTORS’

New Pending Sales

July 2016 3,302 -9.5%
The number of listed properties that went under June 2016 3,285 -10.7%
contract during the month HayleOlE 3,450 7%
April 2016 3,692 -5.5%
L, ) o March 2016 3,747 -6.2%
Eclonomlslts note: Bec.ause of tl.le typical l.ength ti)f time it takes for a February 2016 3,434 0.6%
.sade. to ¢ ofse, ecor.loln;lsts C(::IIISleI' SPclendlrllg . Sz.l es to be a bdeceflt January 2016 3,104 10.9%
ing icator of potential future osed Sales. t is important to bear in December 2015 2,598 N

mind, however, that not all Pending Sales will be closed successfully.
. . o November 2015 2,702 -6.9%

So, the effectiveness of Pending Sales as a future indicator of Closed
. . . . October 2015 3,120 -8.4%

Sales is susceptible to changes in market conditions such as the
s . . . September 2015 3,162 -0.9%
availability of financing for homebuyers and the inventory of -
distressed properties for sale. August 2015 3,312 2
July 2015 3,647 7.4%

I 2012 I 2013 I 2014 I 2015 2016
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July 2016 4,731 1.3%
The number of properties put onto the market during June 2016 5,083 3.1%
the month May 2016 5,020 3.6%
April 2016 5,134 3.5%
. March 2016 5,402 7.0%
Economists’ note: New Listings tend to rise in delayed response to February 2016 4875 9.7%
increasing prices, so they are often seen as a lagging indicator of JARUaT 2016 4'419 0.3%
market health. As prices rise, potential sellers raise their estimations December 2015 3'329 5%
of value—and in the most recent cycle, rising prices have freed up ’ :
. . . November 2015 3,752 6.0%
many potential sellers who were previously underwater on their October 2015 4394 0.5%
mortgages. Note that in our calculations, we take care to not include September 2015 4,184 0'0;
properties that were recently taken off the market and quickly relisted, eptember ! =
. . August 2015 4,272 -2.8%
since these are not really new listings.
July 2015 4,671 4.4%
I 2012 I 2013 I 2014 I 2015 2016
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Monthly Market Detail - July 2016
Single Family Homes
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Inventory (Active Listings)

July 2016 12,779 -8.4%
The number of property listings active at the end of June 2016 12,955 -9.2%
the month May 2016 13,042 -9.3%
April 2016 13,033 -9.4%
March 2016 13,085 -10.2%
Economists' note: There are a number of ways to define and calculate February 2016 12,935 -11.6%
Inventory. Our method is to simply count the number of active listings January 2016 12,791 -12.6%
on the last day of the month, and hold this number to compare with the December 2015 12,567 -12.3%
same month the following year. Inventory rises when New Listings are November 2015 13,199 -10.1%
outpacing the number of listings that go off-market (regardless of October 2015 13,296 -11.9%
whether they actually sell). Likewise, it falls when New Listings aren't September 2015 13,267 -11.9%
keeping up with the rate at which homes are going off-market. August 2015 13,547 -10.3%
July 2015 13,945 -7.9%
I 2012 I 2013 I 2014 I 2015 2016
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July 2016 33 -13.2%

An estimate of the number of months it will take to June 2016 33 -15.4%
deplete the current Inventory given recent sales rates May 2016 = S
April 2016 34 -17.1%

Economists’ note: MSI is a useful indicator of market conditions. The March 2016 3.4 -19.0%
benchmark for a balanced market (favoring neither buyer nor seller) is February 2016 3.4 -20.9%
5.5 months of inventory. Anything higher is traditionally a buyers' January 2016 3.4 -22.7%
market, and anything lower is a sellers' market. There is no single December 2015 33 -23.3%
accepted way of calculating MSI. A common method is to divide November 2015 3.5 -23.9%
current Inventory by the most recent month's Closed Sales count, but October 2015 3.5 -25.5%
this count is a usually poor predictor of future Closed Sales due to September 2015 3.5 -27.1%
seasonal cycles. To eliminate seasonal effects, we use the 12-month August 2015 3.6 -26.5%
average of monthly Closed Sales instead. July 2015 3.8 -22.4%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.



Monthly Market Detail - July 2016
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Tampa-St. Petersburg-Clearwater MSA
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Closed Sales by Sale Price

Less than $50,000 104 -58.6%
The number of sales transactions which closed during $50.000 - $99.999 = T
the month $100,000 - $149,999 659 18.2%
Economists’ note: Closed Sales are one of the simplest—yet most $150,000 - $199,999 948 11.4%
important—indicators for the residential real estate market. When $200.000 - $249,999 677 14.6%
comparing Closed Sales across markets of different sizes, we : : .
recommend comparing the percent changes in sales rather than the $250,000 - $299,999 ) S0
number of sales. Closed Sales (and many other market metrics) are $300,000 - $399,999 512 20.5%
affected by seasonal cycles, so actual trends are more accurately $400,000 - $599,999 325 14.0%
represented by year-over-year changes (i.e. comparing a month's sales .
to the amount of sales in the same month in the previous year), rather $600,000 - $999,999 138 3.8%
than changes from one month to the next. $1,000,000 or more 54 54.3%
[ July 2015 W July 2016
1,000 - - 1,000
800 - 800
o
® 600 - 600
(%]
g 400 - - 400
S 200 - 200
0 -0
lessthan ~ $50,000-  $100,000-  $150,000-  $200,000-  $250,000-  $300,000-  $400,000-  $600,000- $1,000,000 or
$50,000 $99,999 $149,999  $199,999  $249,999  $299,999  $399,999  $599,999  $999,999 more
Median Time to Contract by Sale Price _--
. - Less than $50,000 36 Days -10.0%
The median number of days between the listing date 450,000 - $33.999 260 21790
: ,000 - $99, ays -21.7%
and contract date for all Closed Sales during the month $100.000 - $149 999 23 Days 5 a9,
Economists' note : Like Time to Sale, Time to Contract is a measure of LY R 24 Days ~20.0%
the length of the home selling process calculated for sales which closed $200,000 - $249,999 28 Days -22.2%
during the month. The difference is that Time to Contract measures $250,000 - $299,999 33 Days -23.3%
the number of days between the initial listing of a property and the
- 32 D -13.5%
signing of the contract which eventually led to the closing of the sale. $300,000 - $395,999 s
When the gap between Median Time to Contract and Median Time to $400,000 - $599,999 56 Days 40.0%
Sale grows, it is usually a sign of longer closing times and/or declining $600,000 - $999,999 65 Days 18.2%
numbers of cash sales. $1,000,000 or more 73 Days -29.8%
[ July 2015 W July 2016
i) 120 - 120
€15 100 100
E £ 80 - 80
c c
£ 8 60 - 60
% 40
20
0
Lessthan  $50,000-  $100,000-  $150,000-  $200,000-  $250,000-  $300,000-  $400,000-  $600,000- $1,000,000 or
$50,000 $99,999 $149,999  $199,999  $249,999  $299,999  $399,999  $599,999  $999,999 more

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Inventory

Monthly Market Detail - July 2016
Single Family Homes
Tampa-St. Petersburg-Clearwater MSA

New Listings by Initial Listing Price
The number of properties put onto the market during
the month

Economists’ note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.

@ July 2015

W July 2016
1,200 -

1,000 -
800 ~
600 -
400 A
200 A

0 -

$200,000 -
$249,999

$100,000 -
$149,999

$150,000 -
$199,999

$50,000 -
$99,999

Less than
$50,000

$299,999

$250,000-  $300,000 -

$399,999

Inventory by Current Listing Price

The number of property listings active at the end of
the month

Economists’ note: There are a number of ways to define and calculate
Inventory. Our method is to simply count the number of active listings
on the last day of the month, and hold this number to compare with the
same month the following year. Inventory rises when New Listings are
outpacing the number of listings that go off-market (regardless of
whether they actually sell). Likewise, it falls when New Listings aren't
keeping up with the rate at which homes are going off-market.

@ July 2015 M July 2016
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413
178

74

$600,000 -
$999,999

GREATER TAMPA

v REALTORS’
R Nt (N

-69.1%
-34.3%
-13.0%
8.4%
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35.5%
17.1%
18.3%
2.3%
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r 1,200
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- 800

- 600

- 400
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$1,000,000 or

more

-67.3%
810 -47.6%
1,345 -30.1%
1,953 -9.3%
1,825 -2.7%
1,558 9.0%
1,779 6.5%
1,664 19.4%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Closed Sales 3,573 6.4%
Median Sale Price $213,000 $197,000 8.1%
354 733 -51.7%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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1,341 1,419 -5.5%
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CJuy206 1341 5.5%
The number of sales transactions which closed during CJune2016 1,490 0.3%
the month - May2016 1,511 4.2%
CApril206 1629 7.9%
Economists’ note: Closed Sales are one of the simplest—yet most | March2016 1417 -1.5%
important—indicators for the residential real estate market. When | February2016 1,120 -1.8%
comparing Closed Sales across markets of different sizes, we ~ January 2016 952 1.3%
recommend comparing the percent changes in sales rather than the © December 2015 1,370 8.8%
number of sales. Closed Sales (and many other market metrics) are | November2015 1,159 13.7%
affected by seasonal cycles, so actual trends are more accurately | October2015 1,220 -0.3%
represented by year-over-year changes (i.e. comparing a month's sales [ "September2015° 1,313 15.9%
to the amount of sales in the same month in the previous year), rather [ “August2015 1,308 11.3%
than changes from one month to the next. _ 1,419 14.6%
I 2012 I 2013 I 2014 I 2015 I 2016
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Cash Sales _-

July 2016 673 -15.5%
The number of Closed Sales during the month in which June 2016 778 -8.4%
buyers exclusively paid in cash Maye0ls 819 Lol
April 2016 898 -2.4%
March 2016 819 -5.2%
February 2016 673 -9.7%
Economists' note : Cash Sales can be a useful indicator of the extent to
. L January 2016 544 -12.5%
which investors are participating in the market. Why? Investors are December 2015 = 1.8%
far more likely to have the funds to purchase a home available up front, Novermber 2015 — 14’ —
whereas the typical homebuyer requires a mortgage or some other October 2015 B 6.0‘;
form of financing. There are, of course, many possible exceptions, so Sc: erb 501 236 2'4;
this statistic should be interpreted with care. eptember al
August 2015 727 6.3%
July 2015 796 8.4%
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Cash Sales as a Percentage of Closed Sales _--

July 2016 50.2% -10.5%
The percentage of Closed Sales during the month June 2016 52.2% -8.6%
which were Cash Sales May 2016 el -5.7%
April 2016 55.1% -9.5%
March 2016 57.8% -3.7%
February 2016 60.1% -8.1%
E ., . Thi stic is simpl h f viewi January 2016 57.1% -13.7%
conomists’ note: _1.s statistic is simply another way of viewing December 2015 54.5% -9.8%
Cash Sales. The remaining percentages of Closed Sales (i.e. those not
. . . ! . November 2015 60.5% 0.8%
paid fully in cash) each month involved some sort of financing, such as
. . October 2015 56.7% -5.7%
mortgages, owner/seller financing, assumed loans, etc.
September 2015 56.1% -11.7%
August 2015 55.6% -4.5%
July 2015 56.1% -5.4%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Tampa-St. Petersburg-Clearwater MSA

Median Sale Price

July 2016 $135,000 15.4%

The median sale price reported for the month (i.e. 50% June 2016 $134,000 15.0%

of sales were above and 50% of sales were below) May 2016 5129,900 6.3%

April 2016 $131,000 8.2%

March 2016 $125,000 8.7%

Economists’ note: Median Sale Price is our preferred summary February 2016 $123,400 16.0%

statlstlc. for. price actlv.ltly becau§e, unlike A.verage Sale Price, Median e 0 $124,900 20.9%

Sale Price is not sensitive to high sale prices for small numbers of December 2015 $127,000 11.4%
homes that may not be characteristic of the market area. Keep in mind ' ’

. . . November 2015 $122,000 17.3%
that median price trends over time are not always solely caused by October 2015 &150/000 —
changes in the general value of local real estate. Median sale price only Sc : erb o015 $118'000 13’ 5;
reflects the values of the homes that sold each month, and the mix of eptember ! ’ R 2
the types of homes that sell can change over time. August 2015 L e

July 2015 $117,000 1.8%
I 2012 I 2013 I 2014 I 2015 I 2016
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Average Sale Price (b | [mmmirin][SSCREN
July 2016 $179,488 11.1%
The average sale price reported for the month (i.e. June 2016 $180,524 7.8%
total sales in dollars divided by the number of sales) LA >178,666 )
April 2016 $176,524 4.1%
March 2016 $169,088 3.9%

L, _ _ February 2016 $170,546 10.0%
Econon.nsts note: Usually, V\./e Prefer Median .Sale Price over Average JARUan 2016 $160,649 5.7%
Sale Price as a summary statistic for home prices. However, Average December 2015 $169,242 —
Sale Price does have its uses—particularly when it is analyzed November 2015 5170'070 16‘; =
alongside the Median Sale Price. For one, the relative difference October 2015 $162,412 3'4;
between the two statistics can provide some insight into the market for ’ o
higher-end homes in an area. September 2015 $167,351 7.3%

August 2015 $162,546 2.0%
July 2015 $161,560 3.1%
I 2012 I 2013 I 2014 I I 2016
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S s100k
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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July 2016 $240.7 Million 5.0%
The sum of the sale prices for all sales which closed June 2016 $269.0 Million 8.1%
during the month May 2016 $270.0 Million 4.9%
April 2016 $287.6 Million 12.3%
March 2016 $239.6 Million 2.3%
.Econo.mists.’ note: 'Dollar Volume i§ simply the sum of all sale.prif:es February 2016 $191.0 Million 8.0%
3 a %jlvser; tn;le:erlod, gnld car.l qulcl.dy be calc.ulz'.ced by Ifmlllltllrl)lwlnﬁ e 0 $152.9 Million 71%
foshe ales y v'er;\ge ale Price. Ltlsas;circ.)ngfm 1c:i1toi~o .t e healt December 2015 $231.9 Million TV
of the real estate in ustry in a market, and is of particular 1nterest- to November 2015 $197.1 Million T
real estate professionals, investors, analysts, and government agencies. October 2015 $198.1 Million —
Potential home sellers and home buyers, on the other hand, will likely Seotember 2015 5219'7 — 24’ 4;
be better served by paying attention to trends in the two components & engrl 5 2'6 !”!on 3.6°°
of Dollar Volume (i.e. sales and prices) individually. LI 27 zzi2ibiilion 13.6%
July 2015 $229.3 Million 18.1%
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Median Percent of Original List Price Received _--
July 2016 95.6% 0.7%
The median of the sale price (as a percentage of the original list June 2016 95.5% 0.8%
price) across all properties selling during the month May 2016 95.6% 1.3%
April 2016 95.7% 1.7%
March 2016 95.2% 1.4%
Economists’ note: The Median Percent of Original List Price Received February 2016 94.7% 1.8%
is useful as an indicator of market recovery, since it typically rises as January 2016 94.7% 1.5%
buyers realize that the market may be moving away from them and December 2015 95.3% 2.0%
they need to match the selling price (or better it) in order to get a November 2015 94.6% 1.4%
contract on the house. This is usually the last measure to indicate a October 2015 95.0% 1.3%
market has shifted from down to up, so it is what we would call a September 2015 94.5% 1.0%
lagging indicator. August 2015 94.5% 0.5%
July 2015 94.9% 1.2%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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BT

July 2016 36 Days -23.4%
The median number of days between the listing date June 2016 35 Days -18.6%
and contract date for all Closed Sales during the month |k 35 Days -27:1%
April 2016 34 Days -24.4%
L, ) ) ] ) March 2016 34 Days -34.6%
E;'O;wml}sltsf nhot:1 : Like "{ll.me to Sale, Tlinelto Co;ltraci isa }Teﬁs?re of February 2016 49 Days 18.3%
the .engt of the home se ling process calcu a.lted or sales which closed January 2016 41 Days 22.6%
during the month. The difference is that Time to Contract measures
e e December 2015 37 Days -33.9%
the number of days between the initial listing of a property and the
.. . . November 2015 40 Days -28.6%
signing of the contract which eventually led to the closing of the sale. October 2015 e 57 3%
When the gap between Median Time to Contract and Median Time to 4 o
s . . . . September 2015 43 Days -12.2%
Sale grows, it is usually a sign of longer closing times and/or declining -
numbers of cash sales. August 2015 SHlEaiE e
July 2015 47 Days -11.3%
I 2012 I 2013 I 2014 I 2015 I 2016
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July 2016 78 Days -13.3%
The median number of days between the listing date June 2016 77 Days -10.5%
and closing date for all Closed Sales during the month May 2016 ElRay —0
April 2016 76 Days -10.6%
Economists’ note: Time to Sale is a measure of the length of the home March 2016 75 Days -18.5%
selling process, calculated as the number of days between the initial February 2016 88 Days -7.4%
listing of a property and the closing of the sale. Median Time to Sale is January 2016 85 Days -6.6%
the amount of time the "middle" property selling this month was on December 2015 83 Days -12.6%
the market. That is, 50% of homes selling this month took less time to November 2015 81 Days -13.8%
sell, and 50% of homes took more time to sell. Median Time to Sale October 2015 81 Days -15.6%
gives a more accurate picture than Average Time to Sale, which can be September 2015 85 Days -9.6%
skewed upward by small numbers of properties taking an abnormally August 2015 92 Days -3.2%
long time to sell. July 2015 90 Days -5.3%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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New Pending Sales e s (R
Cluy20i6

1,068 -9.3%
The number of listed properties that went under CJume20l6 1,107 -5.4%
contract during the month May206 1139 >-5%
w2l 12 6.2%
CMech20l6 1363 0.4%
Economists’ note: Because of the typical length of time it takes for a Februay2016 1145 11.9%
sale to close, economists consider Pending Sales to be a decent _ 1'056 14.1%
indicator of potential future Closed Sales. It is important to bear in ' Decomber205 é,362 = 61y
mind, however, that not all Pending Sales will be closed successfully. _ B 4'3(y
So, the effectiveness of Pending Sales as a future indicator of Closed =
: : | " - October2015 1,168 8.1%
Sales is susceptible to changes in market conditions such as the  September205 1023 7 39
availability of financing for homebuyers and the inventory of ’ e
| | Cmgst2015 s 7.9%
distressed properties for sale.

Cluy2ols o 1177 6.0%
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Cluy2016 1,585 11.6%

The number of properties put onto the market during CJune2016 1532 2.7%

the month  May2016 1,565 0.5%

CApil2016 1688 2.1%

CMach206 1814 15%

Economists’ note: New Listings tend to rise in delayed response to February2016 1,845 13.3%

increasing prices, so they are often seen as a lagging indicator of Januay2016 1,780 5.0%

market health. As prices rise, potential sellers raise their estimations  December205 1272 3.2%

of value—and in the most recent cycle, rising prices have freed up November2015 — —

many potential sellers who were previously underwater on their October2015 1'594 T

mortgages. Note that in our calculations, we take care to not include | September2015 1,385 0'7%
properties that were recently taken off the market and quickly relisted, ’ ’

since these are not really new listings. - August2015 1,412 “2:5%

Cduy2ois o 1384 -4.6%
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2,000

1,500

1,000

New Listings

500

0

JFMAM) JASONDJFMAMJ JASONDJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMI J

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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_--

4,438 -4.7%
The number of property listings active at the end of _ 4,466 -9.7%
. 0,
brp— MRS e e
CApil2016 4791 8.1%
- March2016 4941 7.3%
Economists’ note: There are a number of ways to define and calculate | Februay2016 4,974 7.6%
Inventory. Our method is to simply count the number of active listings ~ January 2016 4,723 -12.6%
on the last day of the month, and hold this number to compare with the - December2015 4,365 -16.0%
same month the following year. Inventory rises when New Listings are | November2015 4,470 -15.3%
outpacing the number of listings that go off-market (regardless of | October2015 4,458 -14.5%
whether they actually sell). Likewise, it falls when New Listings aren't | September2015 4,432 -13.2%
keeping up with the rate at which homes are going off-market. _ 4,507 -14.2%
Cduy20is 4657 -11.0%
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-8.1%
An estimate of the number of months it will take to _ 3.4 -15.0%
deplete the current Inventory given recent sales rates May2016 3.5 R0k
CApril2016 36 -16.3%
Economists’ note: MSI is a useful indicator of market conditions. The | March2016 3.8 -15.6%
benchmark for a balanced market (favoring neither buyer nor seller) is | Febuary2016 3.8 -17.4%
5.5 months of inventory. Anything higher is traditionally a buyers' ~ January 2016 3.6 -23.4%
market, and anything lower is a sellers' market. There is no single _ 33 -26.7%
accepted way of calculating MSI. A common method is to divide | November2015 3.4 -27.7%
current Inventory by the most recent month's Closed Sales count, but | October2015 35 -25.5%
this count is a usually poor predictor of future Closed Sales due to | September2015 3.4 -26.1%
seasonal cycles. To eliminate seasonal effects, we use the 12-month _ 35 27.1%
average of monthly Closed Sales instead. _ 3.7 221.3%

I 2012 I 2013 I 2014 I 2015 I 2016

Months Supply of
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JFMAM) JASONDJFMAMJ JASONDJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMI J

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Closed Sales by Sale Price

Less than $50,000 107 -51.4%
The number of sales transactions which closed during $50.000 - $99.999 E_— e
the month $100,000 - $149,999 318 16.1%
Economists’ note: Closed Sales are one of the simplest—yet most $150,000 - $199,999 210 1.9%
important—indicators for the residential real estate market. When $200,000 - $249,999 119 9.2%
comparing Closed Sales across markets of different sizes, we : : .
recommend comparing the percent changes in sales rather than the $250,000 - $299,999 i Lans
number of sales. Closed Sales (and many other market metrics) are $300,000 - $399,999 81 2.5%
affected by seasonal cycles, so actual trends are more accurately $400,000 - $599.999 60 33.3%
represented by year-over-year changes (i.e. comparing a month's sales .
to the amount of sales in the same month in the previous year), rather $600,000 - $999,999 34 36.0%
than changes from one month to the next. $1,000,000 or more 5 -54.5%
[ July 2015 M July 2016
450 - r 450
400 - - 400
" 350 - - 350
Q 300 + - 300
3 250 - 250
o 200 ~ - 200
a 150 - L 150
8 100 - J - 100
Lessthan  $50,000-  $100,000-  $150,000-  $200,000-  $250,000-  $300,000-  $400,000-  $600,000- $1,000,000 or
$50,000 $99,999 $149,999  $199,999  $249,999  $299,999  $399,999  $599,999  $999,999
Median Time to Contract by Sale Price _--
. - Less than $50,000 44 Days -13.7%
The median number of days between the listing date
. $50,000 - $99,999 28 Days -34.9%
and contract date for all Closed Sales during the month $100.000 - $149.999 33 Days 679
Economists' note : Like Time to Sale, Time to Contract is a measure of LY R 36 Days "25.0%
the length of the home selling process calculated for sales which closed $200,000 - $249,999 45 Days -4.3%
during the month. The difference is that Time to Contract measures $250,000 - $299,999 29 Days -46.3%
the number of days between the initial listing of a property and the
- 45D -15.1%
signing of the contract which eventually led to the closing of the sale. $300,000 - $395,999 s
When the gap between Median Time to Contract and Median Time to $400,000 - $599,999 48 Days 128.6%
Sale grows, it is usually a sign of longer closing times and/or declining $600,000 - $999,999 109 Days 34.6%
numbers of cash sales. $1,000,000 or more 213 Days 83.6%
[ July 2015 W July 2016
S 250 - r 250
€8 20 - - 200
e £
€ e 150 A - 150
L o
g “ 100 | - 100
50 | - 50
o e e an O (T T .

Less than $50,000 - $100,000-  $150,000-  $200,000-  $250,000 -
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$300,000-  $400,000-  $600,000- $1,000,000 or

$399,999 $999,999

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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New Listings by Initial Listing Price
The number of properties put onto the market during
the month

Economists’ note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of
market health. As prices rise, potential sellers raise their estimations
of value—and in the most recent cycle, rising prices have freed up
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include
properties that were recently taken off the market and quickly relisted,
since these are not really new listings.

[ July 2015

W July 2016
400 -
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$50,000 -
$99,999

$100,000 -
$149,999

$150,000 -
$199,999

$200,000 -
$249,999

Less than

$50,000 $299,999

Inventory by Current Listing Price

The number of property listings active at the end of
the month

Economists’ note: There are a number of ways to define and calculate
Inventory. Our method is to simply count the number of active listings
on the last day of the month, and hold this number to compare with the
same month the following year. Inventory rises when New Listings are
outpacing the number of listings that go off-market (regardless of
whether they actually sell). Likewise, it falls when New Listings aren't
keeping up with the rate at which homes are going off-market.
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Closed Sales 1,180 4.2%
Median Sale Price $141,250 $130,000 8.7%
} Closed Sales 90 210 -57.1%
-
=l Median Sale Price $78,750 $67,250 17.1%
21 29 -27.6%
-
.= - s95000 687,000 0.0%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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-10.3%

<] (O I s i |
e

Cwyols s 10%
The number of sales transactions which closed during ~ June2016 185 -3.1%
P — s 16%
~April206 238 -2.1%
Economists’ note: Closed Sales are one of the simplest—yet most | March2016 206 16.4%
important—indicators for the residential real estate market. When - February 2016 186 25.7%
comparing Closed Sales across markets of different sizes, we ~ January 2016 152 2.0%
recommend comparing the percent changes in sales rather than the _ 181 1.7%
number of sales. Closed Sales (and many other market metrics) are | November2015 143 6.7%
affected by seasonal cycles, so actual trends are more accurately | October2015 168 11.3%
represented by year-over-year changes (i.e. comparing a month's sales  [September2015° 154 5.5%
to the amount of sales in the same month in the previous year), rather  [“August2015 143 10.9%
than changes from one month to the next. Juy2015 184 30.5%
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Cash Sales L )
Juy20,6 117

-17.6%
The number of Closed Sales during the month in which [P 139 -4.1%
. . . 0,
buyers exclusively paid in cash Mgy 142 1.4%
w2l 1ms 3.6%
- March206 162 13.3%
Cfebnay20ls 154 21.3%
Economists' note : Cash Sales can be a useful indicator of the extent to Januay 2016 113 12.4%
which investors are participating in the market. Why? Investors are  December205 7 1 .4'y
=4, 0
far more likely to have the funds to purchase a home available up front, November2015 — —
whereas the typical homebuyer requires a mortgage or some other October2015 e 7'79/0
form of financing. There are, of course, many possible exceptions, so  September2015 117 1'7;
this statistic should be interpreted with care. —
Cmgst20l5 103 2.7%
Syl 142 24.6%
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Cluy2oie  70.9% -8.2%
The percentage of Closed Sales during the month CJune206  75.1% 1.1%
which were Cash Sales CMay2006 740% 0.1%
w20l 790% 1.5%
- March2016  78.6% -2.7%
Cfebuan20l6  828% 3.5%
. T . Januay 2016 743% -14.2%
Economists’ note: This statistic is simply another way of viewing  Decomber205 77.9% 3.0%
. 0 =9. 0
Cash Sales. The remaining percentages of Closed Sales (i.e. those not
: : - e - November 2015 87.4% 10.5%
paid fully in cash) each month involved some sort of financing, such as October2015 0 T
mortgages, owner/seller financing, assumed loans, etc. — —
| September2015  76.0% -3.6%
Cmgst2ls  720% 13.1%
Cduy2ois o 77.2% -4.6%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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$57,200 10.0%
The median sale price reported for the month (i.e. 50% _ $64,000 23.1%
of sales were above and 50% of sales were below) CMay206 - $61500 16.3%
CApil2016 $59,200 7.6%
- March2016  $55,000 10.0%
Economists’ note: Median Sale Price is our preferred summary Febuay2016  $50,250 0.5%
statistic for price activity because, unlike Average Sale Price, Median ey 559,000 e
Sale Price is not sensitive to high sale prices for small numbers of  December205 557'000 12.3‘V
homes that may not be characteristic of the market area. Keep in mind ' i
- - - November 2015 $52,900 10.8%
that median price trends over time are not always solely caused by
: - - ~ October2015  $54,000 12.5%
changes in the general value of local real estate. Median sale price only  September2015 — 11.4%
reflects the values of the homes that sold each month, and the mix of 60'800 26' °°
the types of homes that sell can change over time. August20l5 560, 2
Cduy20ls $52,000 15.6%
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Average Sale Price _--

$68,822 16.8%
The average sale price reported for the month (i.e. _ $75,140 23.4%
total sales in dollars divided by the number of sales) CMay2016 570,39 e
w206 sae  21e%
_ $64,281 3.2%
. Cfebuay20ls  $s7412 43%
Economists’ note: Usually, we prefer Median Sale Price over Average Januay2016 $64.846 14.7%
Sale Price as a summary statistic for home prices. However, Average December20s 554l1gg ne
Sale Price does have its uses—particularly when it is analyzed November2015 s 60'7 - 12'7¢y
alongside the Median Sale Price. For one, the relative difference ’ :
L . T ~ October2015 ~ $61,253 16.8%
between the two statistics can provide some insight into the market for
: :  September2015  $63,684 14.6%
higher-end homes in an area.
Cmgst2ls  serass  19.8%
Cluy20ls 958,945 12.0%
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$80K
2
©
u 60K
5 o $40K
>
< $20K
$0K

JFMAM) JASONDJFMAMJ JASONDJFMAMIJ JASONDIJFMAMIJ JASONDIJFMAMI J

Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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BT =

$11.4 Million 4.7%

The sum of the sale prices for all sales which closed _ $13.9 Million 19.5%

during the month ~ May2016  $13.5Million 14.0%

CApril2016 $16.9 Million 19.1%

) o _ . March2016  $13.2 Million 20.2%

Economists' note: Dollar Volume is simply the sum of all sale prices Febuay20l6  $10.7 Million 31.0%

in a given time period, and can quickly be calculated by multiplying CJanuay2016  $9.9 Million 17.0%

Closed Sales by Average Sale Price. Itis a strong indicator of the health December205  $11.6Million 14.3%

of the real estate industry in a market, and is of particular interest to November2015  $8.7 Milion e
real estate professionals, investors, analysts, and government agencies. -

~ October2015 ~ $10.3 Million 30.0%

Potential home sellers and home buyers, on the other hand, will likely _ =

0,
be better served by paying attention to trends in the two components 20.9%
. e  August2015  $9.7 Million 32.8%
of Dollar Volume (i.e. sales and prices) individually.
Cluy2015 $10.8 Million 46.1%
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w2l oL 12%
The median of the sale price (as a percentage of the original list June206 92.7% 2.8%
price) across all properties selling during the month  May206 90.2% -0.1%
Cmals o sur 20%
- March2016  9L8% 3.6%
Economists' note: The Median Percent of Original List Price Received | Febuary2016 90.2% 2.5%
is useful as an indicator of market recovery, since it typically rises as ~ January2016 92.4% 4.9%
buyers realize that the market may be moving away from them and © December 2015 90.2% 2.0%
they need to match the selling price (or better it) in order to get a | November2015 90.7% 0.6%
contract on the house. This is usually the last measure to indicate a | October2015 | 89.7% 1.1%
market has shifted from down to up, so it is what we would call a ~ September 2015 92.0% 5.1%
lagging indicator. August2015 92.4% 6.7%
Cluy20ls 90.4% 2.5%
100% I 2012 I 2013 I 2014 I 2015 I 2016
B 80%
283
6 2 9 60%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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59 Days 5.4%
The median number of days between the listing date _ 50 Days -13.8%
and contract date for all Closed Sales during the month  |eckal e CTEE 6.2%
om0l doDays  -23a%
- March2016  53Days -8.6%
Economists' note : Like Time to Sale, Time to Contract is a measure of _ 58 Days 19.4%
the length of the home selling process calculated for sales which closed Januay 2016 46 Days 38.7%
during the month. The difference is that Time to Contract measures  December205 64 Days _E é«y
the number of days between the initial listing of a property and the ’
ion : - - November 2015  37Days -21.3%
signing of the contract which eventually led to the closing of the sale. October2015 T =
When the gap between Median Time to Contract and Median Time to - i
o . o L . September2015 42 Days -32.3%
Sale grows, it is usually a sign of longer closing times and/or declining
Cmgst2005  soDays  -50S%
numbers of cash sales.
Cduy20ls S6Days -22.2%
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108 Days 8.0%
The median number of days between the listing date _ 98 Days 1.0%
and closing date for all Closed Sales during the month ~ May206  96Days -1.0%
Cmime  soas oo
Economists’ note: Time to Sale is a measure of the length of the home | March2016""""""""" | 80Days -4.8%
selling process, calculated as the number of days between the initial _ February2016 104 Days 6.1%
listing of a property and the closing of the sale. Median Time to Sale is ~ January2016 84 Days -20.0%
the amount of time the "middle" property selling this month was on - December2015 93 Days -16.2%
the market. That is, 50% of homes selling this month took less time to | November2015" """ | 68 Days -16.0%
sell, and 50% of homes took more time to sell. Median Time to Sale  [October2015° """ 91Days -20.2%
gives a more accurate picture than Average Time to Sale, which can be  [September2015° """ | 90 Days -4.3%
skewed upward by small numbers of properties taking an abnormally  [FAugust2015" 94 Days -27.7%
long time to sell. CJuly20l5 100 Days -15.3%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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New Pending Sales e s (R
Juy206 159

3.9%
The number of listed properties that went under ~Jume20t6 162 -2.4%
contract during the month CMay206 202 11.0%
w2l 209 13.6%
- March206 241 -2.8%
Economists’ note: Because of the typical length of time it takes for a Februay2016 230 23.7%
sale to close, economists consider Pending Sales to be a decent _ 206 8.4%
indicator of potential future Closed Sales. It is important to bear in  December205 S 1'3y
mind, however, that not all Pending Sales will be closed successfully. _ — 15; —
So, the effectiveness of Pending Sales as a future indicator of Closed —
: : | " ~ October205 168 -1.8%
Sales is susceptible to changes in market conditions such as the  September2015 156 0.6%
availability of financing for homebuyers and the inventory of —
| | g2l 1ss 6.5%
distressed properties for sale.

Cduy2ols 183 7.0%
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w200 0.5%
The number of properties put onto the market during ~ June2016 195 -4.4%
the'rmenth W2l 4%
w206 269 12.1%
- March206 259 14.1%
Economists’ note: New Listings tend to rise in delayed response to Februay2016 280 10.2%
increasing prices, so they are often seen as a lagging indicator of Januay2016 253 10.3%
market health. As prices rise, potential sellers raise their estimations  Decomber205 994 27.3%
. 0
of value—and in the most recent cycle, rising prices have freed up November2015 560 —
4. 0
many potential sellers who were previously underwater on their October2015 e —
mortgages. Note that in our calculations, we take care to not include | September2015 187 15 4:/
properties that were recently taken off the market and quickly relisted, 519 _10 '1‘;
since these are not really new listings. August2015 R
Cayaols 1% 0.9%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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-3.3%

The number of property listings active at the end of _ 776 -6.4%
the month et 7o 33%
Cmias s 0%

- March206 853 7.8%
Economists’ note: There are a number of ways to define and calculate | Februay2016 880 -13.5%
Inventory. Our method is to simply count the number of active listings _ 859 -14.2%
on the last day of the month, and hold this number to compare with the ~ December2015 857 -9.4%
same month the following year. Inventory rises when New Listings are | November2015 840 -15.6%
outpacing the number of listings that go off-market (regardless of | October2015 875 -14.6%
whether they actually sell). Likewise, it falls when New Listings aren't | September2015 809 -18.9%
keeping up with the rate at which homes are going off-market. August2015 820 -16.5%
Cduy2ols o 812 -17.1%
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-6.3%
An estimate of the number of months it will take to _ 4.4 -12.0%
deplete the current Inventory given recent sales rates May2016 43 R0k
CApril2016 49 -9.3%
Economists’ note: MSI is a useful indicator of market conditions. The | March2016 4.8 -20.0%
benchmark for a balanced market (favoring neither buyer nor seller) is | Febuary2016 5.0 -23.1%
5.5 months of inventory. Anything higher is traditionally a buyers' ~ January 2016 5.0 -20.6%
market, and anything lower is a sellers' market. There is no single _ 5.0 -16.7%
accepted way of calculating MSI. A common method is to divide | November2015 4.9 -24.6%
current Inventory by the most recent month's Closed Sales count, but | October2015 5.1 -23.9%
this count is a usually poor predictor of future Closed Sales due to | "September2015 4.8 -26.2%
seasonal cycles. To eliminate seasonal effects, we use the 12-month _ 4.8 -27.3%
average of monthly Closed Sales instead. Juy2015 48 -27.3%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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Closed Sales by Sale Price

The number of sales transactions which closed during
the month

Economists’ note: Closed Sales are one of the simplest—yet most
important—indicators for the residential real estate market. When
comparing Closed Sales across markets of different sizes, we
recommend comparing the percent changes in sales rather than the
number of sales. Closed Sales (and many other market metrics) are
affected by seasonal cycles, so actual trends are more accurately
represented by year-over-year changes (i.e. comparing a month's sales
to the amount of sales in the same month in the previous year), rather
than changes from one month to the next.
[ July 2015 M July 2016

Cmtmgon
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Median Time to Contract by Sale Price

The median number of days between the listing date
and contract date for all Closed Sales during the month

Contract

Economists' note : Like Time to Sale, Time to Contract is a measure of
the length of the home selling process calculated for sales which closed
during the month. The difference is that Time to Contract measures
the number of days between the initial listing of a property and the
signing of the contract which eventually led to the closing of the sale.
When the gap between Median Time to Contract and Median Time to
Sale grows, it is usually a sign of longer closing times and/or declining
numbers of cash sales.
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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New Listings by Initial Listing Price

-11.5%

g0

The number of properties put onto the market during Cg0om0-$99999 o7 5 19%
. J
9 i Csomo-sugms
Economists’ note: New Listings tend to rise in delayed response to
increasing prices, so they are often seen as a lagging indicator of _ 0 -100.0%
market health. As prices rise, potential sellers raise their estimations _ 0 -100.0%
of value—and in the most recent cycle, rising prices have freed up _ 5 N/A
many potential sellers who were previously underwater on their
mortgages. Note that in our calculations, we take care to not include _ 0 -100.0%
properties that were recently taken off the market and quickly relisted, _ 0 N/A
since these are not really new listings. _ 0 N/A
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Economists’ note: There are a number of ways to define and calculate _ 13 18.8%
Inventory. Our method is to simply count the number of active listings .
on the last day of the month, and hold this number to compare with the _ > )
same month the following year. Inventory rises when New Listings are _ 6 -25.0%
outpacing the number of listings that go off-market (regardless of _ 3 57.1%
whether they actually sell). Likewise, it falls when New Listings aren't .
keeping up with the rate at which homes are going off-market. _ 1 -50.0%
om0 i
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Wednesday, August 24, 2016. Next data release is Thursday, September 22, 2016.
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